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What is a medical practice worth? The answer depends, in part, on whom you ask. Purchasers would say value is 
based on what they plan to bring to the table; sellers assume it's simply a matter of formula applied uniformly across 
the board. In actuality, both are correct--to a degree. While there are basic guidelines used to ascertain values, 
valuation must be determined on a case-by-case basis, as each has a unique set of circumstances that ultimately affects 
final outcome. Covering the specific issues that impact valuation, Valuation of a Medical Practice takes you through 
the entire process, highlighting pitfalls and mistakes that are commonly made and that should be avoided. Written by 
Reed Tinsley, Rhonda Sides, and Gregory D. Anderson, leading experts in the field, this comprehensive resource 
clears up the ambiguous question of what exactly constitutes the value of a medical practice. As the authors stress, 
there are two main points to keep in mind: * The strength of the practice's income stream and what it produces for the 
owner(s) is what creates true value. * The key to a successful valuation is deciding whether or not the practice's future 
income stream will mirror its present income stream. Along with case examples, sample valuation letters, and 
checklists for gathering data, as well as an exhaustive appendix and glossary of terms, Valuation of a Medical Practice 
has complete details on: * Regulatory issues--Medicare fraud and abuse, private benefit/private inurement, the Stark 
Law. * Special issues--gross revenues, referral patterns, payer mix, practice efficiencies and transition, productivity. * 
Getting started--engagement preplanning and planning, requesting pertinent data. * On-site inspection and owner 
interview--fixed assets, personnel, accounting system, supply inventory, marketing, physician and management issues. 
* Completing the process--reporting, reviews, reconciling valuation methods, applying premiums and discounts, 
obtaining client representations. Straightforward, accessible, and exhaustive, this is an important resource for anyone 
involved in the valuation of a medical practice. When it comes to valuing a medical practice, the parties involved often 
disagree on how it should be best assessed. Written by leading authorities in the field, this comprehensive resource 
clears up any confusion by examining and explaining the key issues involved in the valuation process, as well as 
common pitfalls and mistakes that should be avoided. Packed with sample valuation engagement letters, checklists for 
gathering data, and helpful case studies, Valuation of a Medical Practice covers all the essential bases, from regulatory 
issues and operating costs to capitalization and fixed assets--in short, everything needed for an accurate valuation.

From the Inside FlapWhat is a medical practice worth? The answer depends, in part, on whom you ask. Purchasers 
would say value is based on what they plan to bring to the table; sellers assume itrsquo;s simply a matter of formula 
applied uniformly across the board. In actuality, both are correctmdash;to a degree. While there are basic guidelines 
used to ascertain values, valuation must be determined on a case-by-case basis, as each has a unique set of 
circumstances that ultimately affects final outcome. Covering the specific issues that impact valuation, Valuation of a 
Medical Practice takes you through the entire process, highlighting pitfalls and mistakes that are commonly made and 
that should be avoided. Written by Reed Tinsley, Rhonda Sides, and Gregory D. Anderson, leading experts in the 
field, this comprehensive resource clears up the ambiguous question of what exactly constitutes the value of a medical 
practice. As the authors stress, there are two main points to keep in mind: The strength of the practicersquo;s income 
stream and what it produces for the owner(s) is what creates true value The key to a successful valuation is deciding 
whether or not the practicersquo;s future income stream will mirror its present income stream Along with case 
examples, sample valuation letters, and checklists for gathering data, as well as an exhaustive appendix and glossary of 
terms, Valuation of a Medical Practice has complete details on: Regulatory issuesmdash;Medicare fraud and abuse, 
private benefit/private inurement, the Stark Law Special issuesmdash;gross revenues, referral patterns, payer mix, 
practice efficiencies and transition, productivity Getting startedmdash;engagement preplanning and planning, 
requesting pertinent data On-site inspection and owner interviewmdash;fixed assets, personnel, accounting system, 
supply inventory, marketing, physician and management issues Completing the processmdash;reporting, reviews, 
reconciling valuation methods. applying premiums and discounts, obtaining client representations Straightforward. 
accessible, and exhaustive. this is an important resource for anyone involved in the valuation of a medical 
practice.From the Back CoverWhat is a medical practice worth? The answer depends, in part, on whom you ask. 
Purchasers would say value is based on what they plan to bring to the table; sellers assume it's simply a matter of 
formula applied uniformly across the board. In actuality, both are correctmdash;to a degree. While there are basic 
guidelines used to ascertain values, valuation must be determined on a case-by-case basis, as each has a unique set of 
circumstances that ultimately affects final outcome. Covering the specific issues that impact valuation, Valuation of a 
Medical Practice takes you through the entire process, highlighting pitfalls and mistakes that are commonly made and 
that should be avoided. Written by Reed Tinsley, Rhonda Sides, and Gregory D. Anderson, leading experts in the 
field, this comprehensive resource clears up the ambiguous question of what exactly constitutes the value of a medical 
practice. As the authors stress, there are two main points to keep in mind: The strength of the practice's income stream 
and what it produces for the owner(s) is what creates true value. The key to a successful valuation is deciding whether 
or not the practice's future income stream will mirror its present income stream. Along with case examples, sample 
valuation letters, and checklists for gathering data, as well as an exhaustive appendix and glossary of terms, Valuation 
of a Medical Practice has complete details on: Regulatory issuesmdash;Medicare fraud and abuse, private 
benefit/private inurement, the Stark Law. Special issuesmdash;gross revenues, referral patterns, payer mix, practice 



efficiencies and transition, productivity. Getting startedmdash;engagement preplanning and planning, requesting 
pertinent data. On-site inspection and owner interviewmdash;fixed assets, personnel, accounting system, supply 
inventory, marketing, physician and management issues. Completing the processmdash;reporting, reviews, reconciling 
valuation methods, applying premiums and discounts, obtaining client representations. Straightforward, accessible, 
and exhaustive, this is an important resource for anyone involved in the valuation of a medical practice. When it 
comes to valuing a medical practice, the parties involved often disagree on how it should be best assessed. Written by 
leading authorities in the field, this comprehensive resource clears up any confusion by examining and explaining the 
key issues involved in the valuation process, as well as common pitfalls and mistakes that should be avoided. Packed 
with sample valuation engagement letters, checklists for gathering data, and helpful case studies, Valuation of a 
Medical Practice covers all the essential bases, from regulatory issues and operating costs to capitalization and fixed 
assetsmdash;in short, everything needed for an accurate valuation. About the AuthorREED TINSLEY, CPA, serves as 
shareholder in charge of Horne CPA Group's Houston office and is instrumental in the firm's Physician Services 
Division. A member of the Editorial Advisory Board for Physician's Marketing and Management and editor of the 
CPA Health Niche Advisor, he is also cochair of the CPA section of the IPA Association of America. RHONDA 
SIDES, CPA, is the Senior Manager of Horne CPA Group in Nashville, Tennessee. She specializes in practice 
valuation, cost accounting, operational assessments, and financial feasibility issues related to group and integrated 
delivery system development. A member of the Georgia and Tennessee Societies of CPAs, the American Institute of 
CPAs, and the Healthcare Financial Management Association, she is also a candidate member of the American Society 
of Appraisers. GREGORY D. ANDERSON, CPA, CVA, a shareholder in the Horne CPA Group's Hattiesburg office, 
is a member of both the firm's Physician Services Division and the firm's Business Valuation/Litigation Support 
Division. He has presented programs on medical practice valuation topics to organizations of physicians, health care 
managers, and attorneys, and has served on the Valuation Quality Control Committee of the American Medical 
Advisory Group and on the Editorial Board of Healthbeat, the firm's physician services publication. 


