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purchasing it in order to gage whether or not it would be worth my time, and all praised The One-Page Financial Plan: 
A Simple Way to Be Smart About Your Money: 

6 of 6 people found the following review helpful. Silver lining of making financial mistakesBy T. PryorI'll keep this 
book. I underlined a lot and made copious notes.3-key takeaways:1. Defining WHY money is important to you is the 
single biggest factor in a financial plan.2. Having a written plan, even if it's on a napkin, makes a huge difference in 
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achieving success. If not written down, you'll forget the plan and prevent people from asking you meaningful 
questions about the plan.3. The silver lining to our financial mistakes ... which we ALL make ... is to leave a trail. A 
written timeline of what we did right and what we did wrong.If you had told me I would benefit from a financial 
planning book written by a man who went bankrupt, I would have laughed in your face. But I did, and I'm grinning 
with enjoyment, not laughing at him.4 of 4 people found the following review helpful. Great Book for those of us who 
hate books on finance! And Great for those of you who do!By R. M. SilverGreat Book--not just about personal finance 
but also about life! I think this is a great book for those of us who feel terror at the mention of budget or finance. Every 
time I tried to read a book about finance it just made me so uncomfortable that I could not get past the first chapter. 
For one thing, my financial situation is not typical--I will have no pension, nor will i receive social security--I am a 
lifetime contract worker. And, I only recently obtain some kind of financial stability after years of living on the fly. I 
only wish I had this book twenty years ago. This book presents finance in a very practical, accessible way. It is very 
useful. And, it is not just about your money issues--it really applies to life in general. He does not offer quick results, 
or some secret plan for success. Yet, what is really awesome about this book is that he offers some great useful advice 
that you can use every day. Additionally, this book relieved a lot of my stress about my future and about my financial 
situation. I was able to create a doable one page financial plan that was practical and real. Also, there is a chapter in 
this book that really changed how I viewed my life and career--I am not kidding--because he offers a very profound 
understanding about what real life is and how we can deal with our disappointments. Read chapter 2 because it really 
was the advice I needed to set me free from a lot of angst about my life choices. If you are a young person read this 
now--do not wait. If you are in midlife and was never able to get it together to come up with a strategy based on your 
life--not someone else's life issues--I always laugh when I watch some of those financial gurus on public television--
none of them addressed my issue. The fact is, everyone is different--no two people in this economy have exactly the 
same situation. And, who can plan for a future really? You cannot do so. But, you can come up with a flexible plan 
that is doable. You may have to adjust your choices but frankly that is what life is about for all of us. Thus, I would 
give this book to anyone who had to answer the deep life issues regarding money and life questions.1 of 1 people 
found the following review helpful. Totally the best primer in financial planningBy CMCTotally the best primer in 
financial planning, even if you think you have no finances to plan! This book helped me to discern my wants, wishes 
and needs (as well as things I don't want, wish for or need in my life) and make a simple plan toward accomplishing 
my goals. If you buy this with Whispersync, you'll enjoy a wonderful, almost intimate, experience strengthened by the 
narrator's marvelous voice, delivery and pacing -- especially in the most comical and human of moments.

Whenever I tell people about my job as a financial advisor, the conversation inevitably turns to how hopeless they feel 
when it comes to dealing with money. More than once, theyrsquo;ve begged, ldquo;Just tell me what to 
do.rdquo;Itrsquo;s no surprise that even my most successful friends feel confused or paralyzed. Even if they have a 
shelfful of personal finance books, they donrsquo;t have time to make sense of all the information available. They 
donrsquo;t just want good advice, they want the best advicemdash;so rather than do the ldquo;wrong thing,rdquo; they 
do nothing. Their 401(k) and bank statements pilenbsp;up, unexamined or maybe even unopened.What they 
donrsquo;t realize is that bad calls about money arenrsquo;t failures; theyrsquo;re just what happens when emotional 
creatures have to make decisions about the future with limited information. What I tell them is that we need to scrap 
striving for perfection and instead commit to a process of guessing and making adjustments when things go off track. 
Of course wersquo;re going to make the best guesses we canmdash;but wersquo;re not going to obsess over getting 
them exactly right.The fact is, in a single page you can prioritize what you really want in life and figure out how to get 
there. Thatrsquo;s because a great financial plan has nothing to do with what the markets are doing, what your real 
estate agent is pitching, or the hot stock your brother-in-law told you about. It has everything to do with whatrsquo;s 
most important to you. By now you may be wondering, ldquo;What about the details? How much do I need to invest 
each year, and how do I allocate it? How much life insurance do I need?rdquo; Donrsquo;t worry: Irsquo;ll cover those 
topics and many more, sharing strategies that will take the complexity out of them. The most important thing is getting 
clarity about the big picture so you can cope with the unexpected. Maybe yoursquo;ll lose the job you thought was 
secure; yoursquo;ll take a financial risk that doesnrsquo;t pan out; yoursquo;ll have twins when you were only 
budgeting for one. In other words: Life will happen.But no matter what happens, this book will help you bridge the 
gap between where you are now and where you want to go.

ldquo;In a world where financial advice is (often purposely) complicated and filled with jargon, Carl distills what 
matters most into something that is easy and fun to read. The true measure of a brilliant book is whether the material is 
as relevant to an industry expert as it is to a layperson. The One-Page Financial Plan unquestionably is. Buy two 
copiesmdash;one for yourself and one to hand to the nearest pundit.rdquo;mdash;Morgan Housel, columnist, The Wall 
Street Journalldquo;There are very few financial writers who have been more influential for me than Carl Richards. 
Carl has done more to simplify the investing process than anyone else in America. His trademark combination of wit 
and illumination make The One-Page Financial Plan an instant classic in the genre. Don't invest another cent before 



you've digested this highly readable lesson.rdquo;mdash;Joshua M. Brown, CEO of Ritholtz Wealth Management and 
author of Backstage Wall Streetldquo;No one in the financial industry communicates like Carl Richards. And this is a 
skill especially evident in The One-Page Financial Plan. If yoursquo;re skeptical that an effective plan for your life and 
your money can be limited to a single page, I encourage you to put Carlrsquo;s process to the test. Irsquo;m confident 
that, like mine, your time and effort will be well rewarded.rdquo;mdash;Tim Maurer, wealth advisor for Buckingham 
Asset Management and Forbes contributorldquo;Feeling tormented by your finances? Read this book. Now. The One-
Page Financial Plan helps you identify what you truly want from life, get crystal clear about the financial position you 
are starting from today, and develop a simple, actionable plan to narrow the gap between the 
two.rdquo;mdash;Manisha Thakor, Director of Wealth Strategies for Women at Buckingham and the BAM 
ALLIANCEAbout the AuthorCARL RICHARDS is a certified financial planner and a columnist for the New York 
Times, where his weekly Sketch Guy column has tun every Monday for over five years. He is also a columnist for 
Morningstar magazine and a contributor of Yahoo Finance. His first book, The Behavior Gap, was very well received, 
and his weekly newsletter has readers around the world. Richards is a popular keynote speaker and is the Director of 
Investor Education for the BAM ALLIANCE. You can find his work and sign up for his newsletter at beaviorgap.com. 
Richards lives with his family in Park City, Utah.Excerpt. copy; Reprinted by permission. All rights 
reserved.INTRODUCTIONNOT long ago I was e-mailing back and forth with Dan Heath. Hersquo;s a 
writermdash;and a successful one at that. Together with his brother Chip, he has a few New York Times bestsellers 
under his beltmdash;so he asked me what I was working on. I told him about two ideas I had been thinking about for 
books, and then, almost as an afterthought, I mentioned something Irsquo;d had in the back of my mind for ten years. 
It was a book I was thinking about writing someday called The One-Page Financial Plan.ldquo;Irsquo;d buy 
that,rdquo; he replied almost immediately.Surprised by his response, I asked him to tell me more. I was curious since 
Irsquo;d only told him the title. What exactly did he think hersquo;d be buying? Why the sudden 
interest?ldquo;Creating a lsquo;financial planrsquo; just seems so overwhelming,rdquo; he responded. ldquo;Irsquo;m 
going to have to meet with a lawyer and a financial planner and decide what my goals are for the rest of my life, and 
then face the overwhelming and depressing truth about planning for retirement (it seems you need to have $7.8 million 
saved by age sixty-five or else get ready to eat dog food), and then pick among a thousand mutual funds, but then there 
is the 401(k) plan at work with these Latin American government bond funds and such, and so the only rational 
response is not to create a financial plan.rdquo;It doesnrsquo;t surprise me that he would respond this way, given how 
inundated we are with countless choices. Even a trip to the grocery store can lead to our feeling overwhelmed and 
exhausted. I have a friend in New York who lives a few blocks from a fancy mayonnaise store. How many kinds of 
mayonnaise do we really need? (My friend admits that shersquo;s tried numerous flavors, and theyrsquo;re all 
delicious.)Of course, things get really frustrating when the stakes are higher than what wersquo;re going to put on our 
BLTs. Take my recent experience with my dog, Zeke. He was having some stomach problems (Irsquo;ll spare you the 
details of how I knew), and it was clear we needed to take him to the vet to get him checked out. Irsquo;m probably a 
lot like you: busy. When Zeke got sick, my family was getting ready to leave on vacation, work was piling up, and the 
kids needed to be shipped back and forth between a bunch of activities.But luckily the vet is located literally two 
hundred yards from my office. When I dropped him off, I told the vet I had a ton of errands to run. ldquo;Why 
donrsquo;t I come back in a few hours once yoursquo;ve had plenty of time to fully check him out?rdquo;When I 
returned, the vet informed me that they had time to do a full diagnosis and theyrsquo;d run all kinds of tests.Then she 
said, ldquo;You have three options.rdquo;That was the moment everything fell apart.As soon as she said ldquo;three 
options,rdquo; I felt myself start to panic. In fact, I felt like my head was about to explode.As I tried to collect myself, 
she started to walk me through option one. About halfway through her description of the treatment, I couldnrsquo;t 
take it anymore. I held my hands up in the air, looked her in the eyes, and said, ldquo;Stop. Just tell me: If Zeke were 
your dog, what would you do?rdquo;She went back to walking me through the options. I stopped her again. She did it 
again: more options.Finally, I put my finger to my lips and I actually shushed her. Then I said, very slowly, ldquo;No. 
Really. I mean it. Stop giving me options Irsquo;m not qualified to evaluate. Please. Irsquo;m begging 
you.nbsp;.nbsp;.nbsp;. Just tell me what to do.rdquo;Most financial books and magazines and Web sites are like that 
vet: they give readers a long list of options that just add to their confusion. No wonder my friend had given up on 
coming up with a financial plan: he didnrsquo;t even know where to start.And hersquo;s not the only one. Whether 
Irsquo;m eating dinner with friends or telling someone what I do, the conversation inevitably turns to how hopeless 
they feel about their retirement or investment plans. More than once, people have asked me the same thing I asked the 
vet: ldquo;Just tell me what to do.rdquo;These people are smart. Theyrsquo;re great at what they do. Many are total 
stars in their fieldsmdash;experts in business, science, and the artsmdash;and yet, when it comes to their own finances, 
theyrsquo;re stuck. Theyrsquo;re often paralyzed by the fear of making the wrong decision.It doesnrsquo;t surprise me 
that my most successful friends are confused when it comes to savings and retirement. When they do something, they 
want to do it right. They donrsquo;t just want good advice, they want the best advice. Theyrsquo;ve often got a 
shelfful of books about investing or finance, but they simply donrsquo;t have the time to really dive inmdash;so, rather 
than do the ldquo;wrong thing,rdquo; they do nothing.Of course, itrsquo;s not just fear of making a mistake that holds 



us back from taking actionmdash;itrsquo;s also the mistakes wersquo;ve already made that we donrsquo;t want to own 
up to. Often, just the idea of having to open our bank statements can be stressful so we let them pile up, hoping that 
something will happen to change our situation. Of course, what actually needs to change is our own 
behaviormdash;but thatrsquo;s easier said than done.There are many stories these days of people who lost their 
financial bearings during the housing boom and the crisis that followedmdash;but when I lost my own house in 2010, 
it was a little bit different.Irsquo;m a financial advisor. I get paid to help people make smart financial choices. I should 
have known that we couldnrsquo;t afford a house that cost almost twice what wersquo;d originally set out to spend. I 
should have known that there was something wrong with being able to borrow 100 percent of the purchase price. I 
should have listened to my gut when it told me, Somethingrsquo;s wrong.Irsquo;m a financial advisor, and yet I never 
sat down to figure out what it would take to make this work. I just wanted to believe our real estate agent, despite the 
fact that he was making money on the deal. And it was so easy to believe he had been right, at least at first. We loved 
our new house. The children went to an awesome public school, and we made some great friends. I could ride my bike 
to Red Rocks, the wilderness area outside of town. And for a time, the real estate market erased any doubt I may have 
had.It just kept going upnbsp;.nbsp;.nbsp;. until, well, you know.Yes, Irsquo;m a financial advisor. But in the heat of 
the moment, when my income was rising rapidly, when home prices were soaring with no sign of stopping, I 
wasnrsquo;t thinking like one.Some might say I wasnrsquo;t even thinking at all. I was just following the crowd.After 
I watched my house almost triple in value and used some of that equity to start a business, the real estate market 
collapsed faster than almost any of us realized. Within a matter of just a few short months, we found ourselves faced 
with the reality that we had to move back to Utah and that we owed more than the house was worth. After working 
with the bank for almost a year, everybody agreed that a short sale was the best option.As devastating as that 
experience was, I learned something valuable: the best financial plan has nothing to do with what the markets are 
doing, nothing to do with what your real estate agent is telling you, nothing to do with the hot stock your brother-in-
law told you about.It has everything to do with whatrsquo;s most important to you.Over the last two decades, 
Irsquo;ve had thousands of conversations about this topic. Irsquo;ve worked with hundreds of clients to create 
customized financial plans and talked to hundreds of advisors about their best ideas and techniques. And, as Irsquo;ll 
write about throughout this book, Irsquo;ve learned from experience: Irsquo;ve made mistakes that no rational 
financial advisor should makemdash;but, of course, Irsquo;m not just a financial advisor, Irsquo;m also human, and a 
big part of being human involves irrationality.Irrational decisions and bad calls about money arenrsquo;t 
ldquo;failuresrdquo;; theyrsquo;re just what happens when emotional creatures have to make decisions about the 
future with limited information. Theyrsquo;re not something to run from; theyrsquo;re something to be acknowledged, 
something we can learn from, and, yes, even something we can plan for. With that in mind, wersquo;re going to scrap 
any striving for perfection and instead commit to a process of guessing and making adjustments when things go off 
track. Of course wersquo;re going to make the best guesses we canmdash;but wersquo;re not going to obsess over 
getting them exactly right.How important is it to get started? ldquo;The average working household has virtually no 
retirement savingsrdquo; was one of the startling conclusions of a 2013 report from the National Institute on 
Retirement. ldquo;When all households are includedmdash;not just households with retirement accountsmdash;the 
median retirement account balance is $3,000 for all working-age households and $12,000 for near-retirement 
households. Two-thirds of working households ages fifty-five to sixty-four with at least one earner have retirement 
savings less than one time their annual income, which is far below what they will need to maintain their standard of 
living in retirement.rdquo;1Simply by reading this book and making some choices, yoursquo;ll be better off than the 
vast majority of your neighbors.One thing you wonrsquo;t find in this book is a silver bullet investment strategy. 
Therersquo;s an entire industry built around the idea that successful financial planning requires finding the best 
investment: if we just look hard enough or have the right contacts, wersquo;ll be able to identify the next hot stock, 
sector, or mutual fund. However, the research is pretty clear that this strategy almost always leaves us disappointed. 
We simply arenrsquo;t great at picking the next Google.What you will find here is some advice that, at first glance, 
may seem out of place in a financial planning book. The first three chapters of the book help you think through the 
kinds of questions and conversations that typically come up when Irsquo;m helping my clients create a customized 
financial plan. Some of them might seem like the kind of questions yoursquo;d find in a self-help book, but, I assure 
you, this isnrsquo;t a book full of empty promises and trademarked mantras. This is a book about answers.But 
herersquo;s the thing: your answers shouldnrsquo;t look anything like my answers or your neighborrsquo;s answers. 
Thatrsquo;s why wersquo;re going to start with some questions not simply about how to save and invest your money, 
but about why yoursquo;re doing it in the first place.I know what you want to do: skip to the chapter where I answer 
the question ldquo;Where do I put my money and how much?rdquo; Pretty much every client Irsquo;ve ever worked 
with has walked into my office with an ldquo;Okay, kid, show me what yoursquo;ve gotrdquo; kind of attitude, and to 
be honest, I was tempted to write that book for you. I could write about how to pick the best stock; I could write a 
book on ldquo;One stock that will change your life.rdquo; Irsquo;d get to be on all the shows, but I wouldnrsquo;t be 
helping you. Irsquo;d just be adding to the circus. But thatrsquo;s not why I wrote this book. My goal was to help my 
friend, or my mom, or the friends Irsquo;ve had lunch with.Am I really supposed to fit my financial plan on one 



page?Not long ago, my wife and I were trying to make some really important financial decisions. Wersquo;d already 
spent a lot of time on the detailsmdash;wersquo;d set up savings accounts, bought insurance, and come up with an 
investment process. But whenever we had to make a decision, we were getting bogged down in all the details. Finally, 
out of a sense of frustration, I wondered, ldquo;What if I had to put it all on one page? Whatrsquo;s the stuff that really 
matters?rdquo;I noticed a Sharpie on my desk and saw card stock in the printer, so I pulled them out and just wrote 
down the three or four things that were really important to us.The first answered the question ldquo;Why?mdash;Why 
is money really important to us?rdquo; It served as a kind of statement of our values, something that would remind us 
why we were working hard and saving money.The remaining three were specific things that we needed to do to reach 
our major financial goals:1. We wanted to make sure we fully funded all our retirement accounts each year.2. We 
wanted to put a certain amount of money into each of our four kidsrsquo; education funds each year.3. All the money 
we saved beyond that would be set aside in an account to one day buy a house.That was it.Then we set it aside.About a 
month went by before we found ourselves facing another big decision and having a similar conversation. Then I said, 
ldquo;Wait a second. I think wersquo;ve already done this.rdquo; So I went and found the one-page plan. After all, 
wersquo;d already spent the cognitive energy to make these decisions. Why go through them all again?Therersquo;s a 
couple of important things to keep in mind about your one-page plan.No two financial plans will look the same. Yours 
will probably look a lot different from the one my wife and I created. Thatrsquo;s the point. 


